                  What to Know Before You Go!
Developing Your Message  
Use the SPIT Method
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The Message Formula
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· [bookmark: upf-94][bookmark: upf-93][bookmark: upf-92]Hello, my name is [] and I’m from [] (establishes relevancy)

· I am here to talk to you about [your policy issues]

· Knowing of your interest in [info about your audience] I think you’ll be interested as well

· This is important to the people I represent because [personal story]. 

· That’s why I really hope you’ll [ask]. Will you [ask]

· I’d like to follow-up by [follow-up ideas]

· May I have your contact information?
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Specific: Specific about what you want


P


Personal: Tell a personal, local story


Why does this matter to you?


I


 Informative: Put facts and figures behind your message


Specific about why your audience would want that


T


Timely: When does the decision need to be made, and are you asking at the right time?
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